Snapshots of PTA Healthy Fundraisers
(Source: National PTA and Stephanie Simms Hodges)
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Who? PTSA at J.L. Mann High School

Where? Greenville, South Carolina

What? The PTSA at this school runs a school store every day during the school year. They sell food and beverage items such as granola bars, water, fruit cups, etc.

When? Every day throughout the school year. The items are sold before school, between classes, after school, etc.

Why? This activity raises money for the school through the PTSA. This year, the school store had to comply with the Smart Snacks Federal nutrition guidelines which set limits for fat, sugar, sodium, and other nutrients. The school store had to switch out sodas and potato chips for flavored water, fruit cups, and whole grain snacks. 

Challenges: The parents could not find enough items that met the standards at their local grocery or bulk item stores so they ordered through the food vendor, Sysco, which increased costs of the items. The students had to adjust to healthier food and beverage items being sold.

Successes: The biggest sellers are the fresh fruit cups and “Mannchables” which include celery, carrots, cheese sticks, vegetable dip, a small nutrition bar, and some fruit. The students were provided with free samples of the new healthy items so they could try them without spending money on something they may not like. There is a large variety of products and they ALL meet the guidelines. More students are buying the fruit cups – 120 fruit cups were sold in three days- and Mannchables – about 50 are sold per week!

Profits: Met the goal of $25,000. Increased sales- $117,190 this year compared to $106,090 the previous year (prior to Smart Snacks implementation). Increased costs of items sold in the store - $91,266 this year compared to $69,070 the previous year. This was due to purchasing through Sysco and higher costs of Smart Snacks compliant foods and beverages. Next year, the PTSA has a goal of $30,000 in profits because they have adjusted to the guidelines and they know what to expect in terms of what the students like and dislike, costs, and purchasing. 
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Who? PTA at Banksville Elementary School

Where? Pittsburgh, Pennsylvania

What? Walk-A-Thon; other healthy family or school events included Healthy Kids EXPO, 100th day of School Healthy Carnival, Fitness Fridays, Cooking Classrooms

When? Once per school year.

Why? Fundraisers and events in the school hosted by the PTA have a “Healthy Balance” theme so the Walk-A-Thon fundraiser was a natural fit. This has been a theme throughout all aspects of the school for the past five years. The school community participates in fundraisers as long as it is a new creative idea and as long as there are a limited number of fundraisers throughout the year. 

Challenges: For this event and other school events it was difficult to predict the amount of food choices to order because the PTA was not sure how much would be eaten. When there are physical activity events for families, parents encourage their children to participate but it takes hard work to get the parents to participate too.

Successes: Support was received from community groups that embrace healthy lifestyles such as dance or karate studios, grocery stores, the Pittsburgh Steelers, the Dairy Council, a city-wide physical activity initiative- Let’s Move Pittsburgh, fitUnited, and many more. National PTA also provided support for healthy events. The Smart Snacks guidelines fit right into the healthy fundraisers and events also. Other healthy events such as Fitness Fridays will be extended to all classrooms and teachers will be incorporating physical activity into their classrooms. School support was provided at all levels and parental support was crucial – everyone was included. Kids seeing parents getting moving motivates them to continue the family exercise outside of the event or outside of school.

Profits: The Walk-A-Thon raised the same amount for the school as previously held fundraisers.
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Who? PTA at Live Oak Elementary School.

Where? San Ramon, California.

What? Turkey Trot to fund Physical Education Equipment; Jog-A-Thons to fund shade structures on campus - both sponsored by PTA

When? Turkey Trot occurred in Fall 2014 while the Jog-A-Thons occurred in Spring 2013 & Spring 2014.

Why? Live Oak Elementary School opened in 2007 and a few years after opening a group of parents requested that the school stop food-based awards including parties and fundraisers because of food allergies among students. The school administration, Education Fund, and PTA supported this move therefore classroom parties, fundraisers, and awards do not involve food. In addition to the Jog-A-Thon, the PTA decided to host a Turkey Trot to raise additional funds for the school.

Challenges: Originally, there was some opposition to the no food fundraiser/events policy however, it was eventually accepted. It was important to emphasize the severity of food allergies and their consequences to put this policy in place. 

Successes: The school administration, faculty, and now parents are very supportive of the no food fundraiser/events policy. The PTA events not only focus on healthy living through physical activity, but also include sun safety education, hand hygiene, helmet safety, food allergy awareness, and a large emphasis on energy balance. Community involvement was important in the success of the Jog-A-Thon and Turkey Trot. The funds from these activities help protect the children from the heat (sun shades) and provide students with new P.E. equipment.

Profits: The Turkey Trot raised $12,000 in Fall 2014 to replenish Physical Education equipment for the school’s 1,138 students.
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Who? PTA at Rainbow Elementary School.

Where? Madison, Alabama.

What? Booster Thon Fun Runs that raise funds for about seven schools in the area. The parents pledge to get money for donations for the Fun Run; t-shirts are made, prizes are given out. All schools in the council participate. Local businesses sponsor the event.

When? The event occurs on one day during the fall at one location to benefit all of the schools in the council.

Why? This one big fundraiser was used in place of wrapping paper sales, candy bar sales, etc. Parents were getting tired of door to door selling of items and decided to do one big event- the fact that it was healthy was an added bonus! There was an online aspect which promoted the event and led to larger profits.

Challenges: There were no major challenges when transitioning to this type of fundraiser. The Smart Snacks standards were implemented this year which affected the snow cones that PTA normally sold at field day. This year, they sold all fruit slushies instead and the children bought those because that was the only option. 

Successes: The fun run event received a lot of support. The area is a pretty active community and is considered a running community so they wanted to participate in the fun run. The parents and school liked that it was only a one day event so while it did entail a lot of planning, it was different from a candy bar sale that lasts for a month. It provided funds for all of the schools in the council. The school will continue to do these types of events as well as their annual pet parade which brings in many more community members that do not typically come to the other school events or fundraisers.

Profits: The fun run raised $15,000-$20,000 per school for about seven schools. This is much more than the average candy bar or wrapping paper sales.
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Who? PTA at Uinta Meadows Elementary School.

Where? Evanston, Wyoming.

What? Walk-A-Thon began as a fundraiser in 2012-2013 school year. Those wishing to donate give a flat donation prior to the event rather than having the students collect the funds afterwards. The donation sheets have the students fill in a goal for the amount of laps they want to walk and businesses also sponsor the event. The students are given a wristband and they are marked every time they complete a lap and that information is available to businesses that pledged a certain amount of money per lap walked. Businesses sponsor water bottles as prizes. 

When? The Walk-A-Thon is held every year in September. It actually coincides with the local high school’s homecoming week which ties in well with school and community pride and other community activities going on that week.

Why? The Walk-A-Thon began because the PTA wanted the students to be active, get involved, and have fun! Also, the PTA wanted to end the cycle of continual fundraising and they wanted to avoid traditional fundraisers where the kids were encouraged to sell things to people. The Walk-A-Thon allowed the school to focus on health and activity which allowed them to receive some local health focused business sponsors such as doctor offices.

Challenges: The biggest challenge with this event was coming up with the money to get it going. Up front expenses were minimal because all of the printing was done by the school and PTA. Getting enough volunteers was a challenge as well as coming up with a schedule for each grade and activities to keep the kids engaged as they walked. 

Successes: The entire school walks which results in thousands of laps walked! Previously, the PTA relied on pizza nights and other unhealthy fundraisers. This fundraiser allowed the whole community and school to be involved and garnered tremendous support from within the school and especially from the administration. The families were excited about raising money for the school without having to sell items. This event has been more successful than the PTA ever imagined and it allowed them to focus on other things besides fundraising! This one fundraiser pays for all activities for the entire year and allows the PTA to keep a balance in the account for the next year which has allowed them to add activities and increase the budget for other activities.

Profits: The annual take-in is about $10,000-$12,000 and approximately $500-$1,000 is spent on set up and prizes so the school nets about $10,000 with the Walk-A-Thon.
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Who? PTA at Hackberry Hill Elementary School.

Where? Arvada, Colorado.

What? A 5K Fun Run that was added as an additional fundraiser for this school. The school also has a catalog sale as their fall fundraiser and direct donation fundraiser. Hosting a variety of fundraisers allows all families to participate regardless of their income. 

When? The 5K Fun Run occurs once per year. Other fundraisers take place throughout the school year to raise the necessary funds for the school.

Why? School funding in Colorado is so bad that the school has to fundraise to meet the needs of the school and of the students. The school was looking to add another fundraiser that was a bit different than traditional fundraisers that require selling items. The school also wanted to involve the community and provide an opportunity for all of the families at the school to participate. This fundraiser was meant to offer something new and fun for the community! 

Challenges: While the 5K Fun Run was fun, the participation was somewhat low. The families that participated were those that had higher incomes and those with lower incomes are more likely to participate in the catalog sales because they do not have to spend their own money to contribute to the fundraiser. The time that was required for planning as well as having enough volunteers was a challenge.

Successes: The fundraiser provided a fun activity for families and the community. Also, it eliminated the competition with Girl Scout troops that were selling cookies during this same time that the 5K Fun Run occurred. 

Profits: The 5K Fun Run raised approximately $1,500 while a traditional annual catalog fundraiser raises about $7,500-$8,000.
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Who? PTSA at Pelham Memorial Middle School.

Where? Pelham, New Hampshire.

What? Fun Fitness was introduced at the school in 2013 after magazine sales were decreasing. The local elementary school had participated in previous years and saw great success with this fundraiser. This activity includes obstacle courses, hiking, and other physical activities. 

When? This event occurs once per year. 

Why? Previously, the school had held magazine sales for fundraisers but the sales were decreasing. Some parents who had implemented fun fitness at the local elementary school were now parents of students at the middle school and they suggested the middle school bring fun fitness to the middle school. 

Challenges: There were no challenges that the PTSA experienced. The previous fundraiser- magazine sales- were diminishing and the school needed a fresh, healthy idea to take its place which is when fun fitness was implemented. 

Successes: Almost every student and staff member at the school participated. The students and staff interacted during this activity and students even brought up great suggestions to include in next year’s fun fitness activity such as a scavenger hunt with the hike. The fun fitness activity will involve many of the students’ ideas which gets them excited about the event. The teachers were a great help and participated which made the PTSA’s job easier. The administration, staff, families and students were 100% behind the PTSA with the fun fitness fundraiser.

Profits: Previously, the school raised about $8,000 from magazine sales and those were diminishing. The first year that Pelham Memorial had fun fitness they raised $13,000 with only 600 students.
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Who? PTA at Van Cortlandtville Elementary School.

Where? Mohegan Lake, New York.

What? Every year the PTA holds a Holiday Shop that hosts about 60 vendors, such as those selling Tupperware or Avon, and crafters. The vendors or crafters pay a booth rental space fee which raises money for the school. Additionally, the vendors or crafters are asked to donate an item to use for gifts or to promote the event. Those coming to the Holiday Shop are given a vendor directory which helps them navigate the event. The Holiday Shop is a community wide event. This fundraiser is a school wide event and has a “hallway of kindness” which allows children to donate money to camps or children’s hospitals. The fundraiser also includes music such as a chorus, orchestra, or band. Because the fundraiser is multi-faceted it receives support from the school and the broader community as well.

When? This annual fundraiser takes place before the holidays and occurs on one evening the weekend before Thanksgiving from 6-9 PM. 

Why? While the school hosts other fundraisers, they wanted to have a successful, once per year, fundraiser that they could have every year. It allows those in the community that sell items to be involved with just a small donation to the school for the booth rental space. 

Challenges: The school did not experience any challenges. There is great support from the school and the community.

Successes: There are about 60 vendors or crafters that participate in this event every year. Many of the vendors or crafters are selling non-food items which does not encourage unhealthy eating especially around the holidays. The community gets involved and can benefit from the donations that are collected in the “hallway of kindness”.

Profits: The annual holiday shop raises about $3,000 for the school each year.
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Who? PTA at San Pablo Elementary School.

Where? Jacksonville Beach, Florida.

What? Walk-A-Thon that occurs throughout a week during the school year. The students receive a popsicle stick for every lap they walk or run and at the end of the period the sticks are tallied up and there’s a party for the students who average the most laps. During the Walk-A-Thon the PTA provides homemade bags of trail mix and water. The children are sent home with a pledge sheet and people can give a flat donation or a per lap donation. 

When? The Walk-A-Thon occurs in the fall during the school year.

Why? San Pablo Elementary is a magnet school science academy with an emphasis on health and fitness so the PTA and other school organizations are not allowed to host cookie dough fundraisers, bake sales, etc. because it does not meet their mission. The school tries to stay away from traditional fundraisers to keep everyone engaged and ensure their fundraisers are successful.

Challenges: 5Ks, fun runs, Walk-A-Thons are very popular in the area on the beach so reserving the area for the event is a challenge. This event entails lots of planning and finding the necessary resources within the community to be successful. 

Successes: The culture of the school is to support health and fitness so there was school, family, and community support from the beginning. It is a beach town so there is an expectation in the area to be healthy through healthy eating and physical activity. Parents enjoy this fundraiser instead of going out and selling “junk”. This event is still growing every year and they are now using an online donation aspect to raise even more funds.

Profits: In the last 15 years this fundraiser has raised over $50,000. This past year, the school raised $7,500 because they spent $500 on the software package to raise funds through online donations.
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Who? PTA at Dr. JA Garcia Elementary School

Where? Corpus Christi, Texas.

What? Every Wednesday the PTA sells food and beverages to the students as part of their “Wacky Wednesday” school store. Before the Smart Snacks guidelines went into effect the PTA was selling soda, nachos, and other unhealthy snacks. This year was the first year that the sales had to meet the nutrition guidelines and the PTA is selling 100% fruit juice, pretzel bags, and fruit. 

When? Every Wednesday during the school year throughout the school day- before, during, and after school.

Why? Because of the new Smart Snacks guidelines, the PTA knew they either had to sell foods and beverages that met the guidelines or they would be unable to have the school store. Additionally, parents wanted to make the right healthy choices for the children while they are in school. The PTA knew if they transitioned their Wacky Wednesday sales to be healthier that this would set an example for other school events as well. 

Challenges: It took the students a while to adjust to these changes and the transition to sell healthier foods and beverages was met with some opposition and uncertainty. Also, the healthier foods and beverages cost more than the unhealthy snacks that the PTA had sold in previous years during the Wacky Wednesday sales.

Successes: Once the children adjusted to the changes, they were excited about the new, healthier options. The parents and school staff were also pleased with the transition to sell only healthy foods and beverages to the students. Student input and feedback is important in this transition. As the PTA figured out what the students liked and what they did not like as much, the Wacky Wednesday sales were so successful that they would sell out! Transitioning to a healthy snack policy was a priority for not only the PTA leaders but for other parents at the school as well and student health became a main focus!

Profits: On average, the Wacky Wednesday sales yield about $200/week. The total profits were a little less than last year (about $250/week) but that was because the cost of the unhealthy snacks were cheaper than the healthy snacks purchased this year.
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